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Activity Six
A Lesson from the Past

All throughout history, there are stories of people with money problems. Markets have 

crashed.	People	have	lost	jobs.	Companies	have	gone	bankrupt.	No	matter	the	era,	some	

things have remained the same. 

Over time, the prices of things have increased. Inflation usually keeps things comparable, 

but sometimes there are unexplained jumps in price. In times of war, for instance, certain 

things	are	hard	to	find.	This	will	make	them	more	expensive.	Lessons	about	money	and	its	

importance are passed down from generation to generation.

Interview an elder in your family. Prepare some questions ahead of time about money. Aim 

to have at least five questions. How did they like to spend their extra money when they were 

your age? What things at the grocery store were most expensive? How common were credit 

cards? Depending on their age, their answers may shock you! 

Most importantly, you will want to ask what money lessons they can share with you. Perhaps 

you can learn from their mistakes, so you don’t have to pay the price… with your wallet.   
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A Dream Home

We have all seen the mega mansions of celebrities. The internet has made it possible to peek 

inside the luxury homes of the rich and famous. Where does your favourite celebrity live? Do 

they have a house on a beach? Or a mansion in the hills? If you were famous, where would 

you want to be?

Choose a famous home. It can be one where your favourite celebrity lives, or one that is 

your dream house. Perhaps it is one with historical value in your town. You will prepare a small 

research report on what you find. The following should be included:

•	 Location.

•	 Price.

•	 Number	of	bedrooms	and	bathrooms.

•	 Notable	extras	(i.e.	a	swimming	pool).

•	 Mortgage	costs.

•	 Property	tax.

Once you have all of those basics, you will 

calculate how much it would cost to live 

there. Be sure to consider the mortgage 

and taxes. Don’t forget, you will also need 

homeowner insurance. Many companies 

offer online tools to get free quotes. You 

should also think about how much utilities 

would cost. Add up all of these expenses together, and come up with an estimated monthly 

cost. Does it fit in your budget? If not, you can always dream!

Activity Five
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Trimming the Fat

There may be a time when you need to go on a money diet. If your debt is creeping 

higher and higher, it may be time to look at your budget. Many people aren’t aware of 

common places they are overspending. How often do you order takeout? Do you have 

a fancy coffee every morning? Costs add up!

You will create a poster highlighting ways to curb excess spending. Think of your target 

audience. Do you want to help students out? Perhaps you want to reach out to 

homeowners. Your poster will illustrate common money mistakes that are made. It should 

be visually appealing and informative.

 

Your poster should be:

- Targeted toward a specific audience. Homeowners might want to know hidden costs   

 of a drafty home. Students might want to know how much a weekly night out might cost. 

- Easy to read. Use clear graphics and limited text.

- Eye catching with visuals. Use pictures to get your message across. You can use black  

 and white for effect or lots of colour. 

- Accurately spelled and grammatically correct.

Your posters should highlight ways people 

can have better spending habits. You may 

be inspired to make change yourself!
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Money Gurus
What are your money dreams? Do you want to be a millionaire? A billionaire? Perhaps 

you want to be a real estate investor. Maybe you like to think more locally and want to 

buy a certain house on your street. Whatever your goals, you may need some help.

People have made millions giving money advice. There are podcasts, books, television 

shows that all tell us what to do with our finances. Who should you listen to? Many of 

these experts specialize in certain areas. Some talk only about retirement, and others 

only about getting rid of debt. What is most important to you? Are you drowning in credit 

card bills? Debt management might be for you. Do you want to be a business mogul? 

Find a book about entrepreneurship. 

Some money topics that may interest you:

- Retirement

- Real estate

- Getting rid of debt

- Stock market

- Taxes

Research a few money experts. Read some of their work. Provide a one-page summary 

on their ideas. You should agree with their philosophy. Think about how you can apply 

their message to your life. You never know, you may get rich in the process! 

Activity Three
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Once Upon a Fable

Do you know the story of the ant and the grasshopper? The ant spends all summer 

preparing for winter. The grasshopper relaxes and doesn’t worry. When winter comes, 

only the ant has food. The grasshopper must beg the ant to live. How does this relate to 

money? As with savings, if you fail to save, you will be unprepared when you are in need.

Fables are made to teach us lessons. Aesop’s fables are very popular stories that teach 

us morals and life advice. Often, they feature animals who have human qualities. 

They are short stories that are concise and easy to listen to. Fables usually have plain 

language and traditionally were retold orally. 

You will write your own fable about money. What do you think is an important lesson 

about money? You will tell this lesson through your fable. Use these steps to help you get 

organized:

1. Choose the main message of your fable.

2. Select one or two animals that display the 

needed qualities.

3. Pick the setting of your story.

4. Write!

5. Read your story aloud to see if it is easily 

understood.

You are encouraged to read your story to a small 

group. See if they can understand the message 

before you give it away! You would be wise to learn 

a money lesson as well.

Activity Two
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Activity One

There are hundreds of currencies in the world. Across all of the continents, different cash and 

coins can be found. Some have bright colours, while others have a simpler design. Bills can 

be of different sizes, and coins will have different denominations. How easily do you think you 

can identify the currencies of the world? Match the symbol for each currency with its name. 

Travel the world from your own home! 

Money Mania

Answers: 1. B  2. D  3. A  4. C  5. E  6. F

€Dollar

Yen $

¥Rupee

Pound

Peso

£

Mex$

Euro

1 A

3 C

5

6

E

F

2 B

4 D
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Negotiation Skills
1. Li is looking to buy a new pair of rollerblades. She looks   

 on an online thrift site. Someone has a pair that is over  

 her budget. She decides not to message them. Should  

 she assume they won’t change their price?

2. Louise sells makeup products. If a customer isn’t interested, Louise gets angry. Is  

 this a good sales strategy?

3. Finish each sentence with a word from the list. 

 a)  I need ________________ after reading the contract.

 b)  Playing chess requires a great deal of ________________ to win.

 c) He was a very ________________ student during math class.

 d)  She is a ________________ customer to that coffee shop.

 e) I always go to thrift stores to get a good ________________.

 f) There was a huge ________________ because we showed up at different times!

 

attentive clarification strategy 
bargain miscommunication  loyal   
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Negotiation Skills

2.  Are the following strategies effective for negotiation? 
 

 a) Talking calmly even when annoyed.   YES  NO

 b) Yelling louder than the other person.   YES  NO

 c) Speaking every word clearly.    YES  NO

 d) Refusing to compromise.    YES  NO 

 e) Being honest.     YES  NO

1. Choose the best answer for the following situations.

 a) What actions show you are trying to reach a deal with someone? 

    A Avoiding eye contact.

    B Having closed body language.

    C Actively listening.

    D Leaving after you disagree.

 b) What are NOT benefits of having a good business relationship with someone? 

    A You may get repeat business.

    B You will earn their respect.

    C You may get free rewards.

    D You will spend more time negotiating.
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Negotiation Skills
Who doesn’t love getting a great deal? Negotiating is a great way to get a better price on 
something and sweeten the deal.  

It is important to speak clearly and calmly. Sometimes negotiating can make you feel 
nervous or annoyed. If you begin to talk too fast, or get mad, the other person won’t 
know what you are saying. Be sure to speak all your words clearly. Avoid telling a long 
story about what you feel about the price, or the item. You don’t want to confuse the 
other person. If you speak clearly, it will avoid any miscommunication later.

Listening is one of the most important skills. If you are narrow-minded, you will not reach 
a deal. Being focused on one thing will prevent you from listening to what others are 
saying. You may miss key information and details. It is also a sign of respect when it is 
clear you are listening. When there is respect, the negotiation should end positively.

Sometimes, coming to an understanding can be confusing. People may be talking 
loudly or quickly. You may have more questions to ask. Getting clarification will help 
you feel that you’re getting what you want. Don’t be afraid to ask more questions. Have 
a strategy! It may be helpful to arrive with prepared questions. If you have thought of 
issues before you come to bargain, then you can save time.

Oliver is buying his first car. He only has $1000 to spend and is going to buy a used 
model. Oliver talks calmly with his neighbour. He finds out that his neighbour has a car 
to sell. When they start negotiating, the neighbour starts raising the price. Oliver asks 
his neighbour why they would change the price. His neighbour tells Oliver, “supply and 
demand”. Oliver is getting very frustrated. He yells at his neighbour, calling him a liar for 
changing the price. Oliver’s neighbour starts to laugh. Oliver flips over the table that they 
were sitting at before storming off. What are some things that Oliver did wrong during this 
negotiation? 

Ways to Boost your Skills in the Art of Negotiation:
• effective speaking   • attentive listening    • clarifying
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3. Nicholas works at a flea market. He sells sports cards and collectibles. There is one very   

 special hockey card. Nicholas knows it is more   

 valuable than the others. A customer comes to the   

 market and wants to buy many cards. They want a   

 better price, but also wants the expensive card. What  

 can Nicholas do to help make the deal happen?

Graphic Organizer

4. Use the graphic organizer on page 12 to help negotiate when buying or renting a home.

 Buying a house is a huge negotiation. You will need to agree on a price and the details  

 of how you will take over the house. This can be a difficult process. A real estate agent  

 often helps you, but you must know what you want. Sometimes, there can be small details  

 that will make or break a deal. Does the roof need to be replaced? Are the appliances  

 included? Knowing what you need and want will help make the home purchase process  

 easier. 

 A good way to be prepared for negotiations is to make a list of what you need and  

 want. The chart includes sections for both what you WANT in a house, and what you NEED.  

 Wants could include: air conditioning, an eat-in kitchen, etc. Needs could include: 3  

 bedrooms, 2 bathrooms, etc. Be sure to include the price you are willing to pay. You can  

 easily change this list to apply to renting. When you are negotiating, you know you can   

 budge on your wants, but not your needs. Happy house hunting!
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Online marketplaces are becoming more and more popular. Selling online makes it easy 
to get rid of your extra stuff for profit. Social media sites often have selling features built 
in. It’s like a perpetual yard sale! You will be surprised at how your junk is someone else’s 
treasure! Do you know how to get the best deal online? 

Whether you’re buying or selling, there 
are best practices. With a partner, you will 
reenact a conversation between a possible 
buyer and seller. In true online nature, this 
conversation will be more realistic if you do 
this via text. You can send emails, text, or 
other instant messages to make this more 
authentic. Provide screen shots of your 
conversation when you are finished. 

Choose one person to create a listing. It 
should include: description, price, location, 
and pick up routine. 

Once the listing is created, negotiate a fair 
price for the item. Both parties should be 
willing to compromise. Remember to be 
good listeners and to stay calm. 

Now that you have practised buying and 
selling online, it may be time to try in the real 
world! Before you go to the mall, head online 
to see if you can score a secondhand deal!

Let’s Make a Deal!

1

Hi, I’m interested in buying 
the dresser you have for 
sale online.

I could do $70, thank you

Hmm, that seems a bit 
high considering the 
condition it’s in. Can you 
do $50?

Hi, that’s great! The dresser 
is in pretty good condition, 
but needs a bit of paint. 
I’m asking $80 for it.

I don’t think I could let it 
go for that low. How about 
$70?”
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Comprehension Quiz

Part B

SUBTOTAL:       /9
19

List 4 keys to a successful negotiation.

5

19

4

Part A

 a)  A ________________ has a predetermined length and payment amount.

 b)  Cryptocurrency exists only on a ________________ platform.

 c) In Canada, the ________________ government collects the goods and services tax.

 d)  Your ________________ can convert currency after you make a purchase.

 e) A house is an example of a ________________ asset. 

Complete each sentence with a word from the list.

digital federal loan tangible credit card
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Down

1. An office; a department of government. 
3. Excluded from the rule; not included. 
6. Fixing and repairing in order to keep working 
smoothly. 
9. Fresh vegetables and fruit. 

Across
2. The conditions of a contract; the rules. 
4. The worth of something; the amount of 
money something is worth. 
5. To come to a common understanding; to 
make concessions to solve a problem. 
7. A risk or danger. 
8. The original price of a loan before interest is 
charged. 
10. Committed to a person or cause. 
11. To run out; to reach the end. 
12. The percentage of interest charged; a fixed 
price. 

bureau
compromise
exception
expire
liability
loyal
maintenance
principal
produce
rate
terms
value

Word List

1.

2. 3. 4.

5. 6.

7.

8. 9.

10.

11.

12.
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What Will it Cost?

Interest rate / 12 months = monthly interest added to the price. 

Video Game Console - $379.99 at 29.99% interest        

Start price 1 Month 2 Months 3 Months

379.99 + 9.50 = $389.49
389.49 + 9.73  
= $399.22

399.22 + 9.98  
= $409.20

Designer Purse - $429.99 at 19.99% interest 

Start price 1 Month 2 Months 3 Months

429.99 + 7.16 = $437.15
437.15 + 7.28  
= $444.43

444.43 + 7.40  
= $451.83

Smartphone - $769.99 at 19.99% interest        

Start price 1 Month 2 Months 3 Months

769.99 + 12.83 = $782.82
782.82 + 13.04  
= $795.86

795.86 + 13.26  
= $809.12

Sofa/Couch - $1,299.99 at 25% interest        

Start price 1 Month 2 Months 3 Months

1,299.99 + 27.08 = $1,327.07
1,327.07 + 27.65  
= $1,354.72

1,354.72 + 28.22  
= $1,382.94

Car - $22,500 at 4.74% interest        

Start price 1 Month 2 Months 3 Months

22,500 + 88.88 = $22,588.88
22,588.88 + 89.23  
= $22,678.11

22,678.11 + 89.58  
= $22,767.69

House Mortgage - $253,000 at 2.19% interest        

Start price 1 Month 2 Months 3 Months

253,000 + 461.73 = $253,461.73
253,461.73 + 462.57  
= $253,924.30

253,924.30 + 463.41  
= $254,387.71
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1.

2.

3.

Answers will vary, but 
may include: Nicholas 
could stay calm and 

listen to the offers. 
He could also offer 
a better deal for the 

lesser cards.

No, Li shouldn’t 
assume anything. 

She should message 
them to see if a deal 

can be made. 

No, this is not a good 
sales strategy. Getting 
angry won’t help her 
sales. She should be 

more patient. 

8

9

3.

1.

a) 5    

b) 2 

c) 1    

d) 3 

e) 4    

Some things Oliver 
did wrong are: he 
yells and calls his 

neighbour a liar; he 
flips the table over.

a) YES

b) NO

c) YES

d) NO 

e) YES

2.a) clarification  

b) strategy      

c) attentive    

d) loyal   

e) bargain  

f) miscommunication  

a)  4 C

b)  4 D
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Negotiation Skills

2.  Are the following strategies effective for negotiation? 
 

 a) Talking calmly even when annoyed.   YES  NO

 b) Yelling louder than the other person.   YES  NO

 c) Speaking every word clearly.    YES  NO

 d) Refusing to compromise.    YES  NO 

 e) Being honest.     YES  NO

1. Choose the best answer for the following situations.

 a) What actions show you are trying to reach a deal with someone? 

    A Avoiding eye contact.

    B Having closed body language.

    C Actively listening.

    D Leaving after you disagree.

 b) What are NOT benefits of having a good business relationship with someone? 

    A You may get repeat business.

    B You will earn their respect.

    C You may get free rewards.

    D You will spend more time negotiating.

EASY MARKING ANSWER KEY
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Negotiation Skills
Who doesn’t love getting a great deal? Negotiating is a great way to get a better price on 
something and sweeten the deal.  

It is important to speak clearly and calmly. Sometimes negotiating can make you feel 
nervous or annoyed. If you begin to talk too fast, or get mad, the other person won’t 
know what you are saying. Be sure to speak all your words clearly. Avoid telling a long 
story about what you feel about the price, or the item. You don’t want to confuse the 
other person. If you speak clearly, it will avoid any miscommunication later.

Listening is one of the most important skills. If you are narrow-minded, you will not reach 
a deal. Being focused on one thing will prevent you from listening to what others are 
saying. You may miss key information and details. It is also a sign of respect when it is 
clear you are listening. When there is respect, the negotiation should end positively.

Sometimes, coming to an understanding can be confusing. People may be talking 
loudly or quickly. You may have more questions to ask. Getting clarification will help 
you feel that you’re getting what you want. Don’t be afraid to ask more questions. Have 
a strategy! It may be helpful to arrive with prepared questions. If you have thought of 
issues before you come to bargain, then you can save time.

Oliver is buying his first car. He only has $1000 to spend and is going to buy a used 
model. Oliver talks calmly with his neighbour. He finds out that his neighbour has a car 
to sell. When they start negotiating, the neighbour starts raising the price. Oliver asks 
his neighbour why they would change the price. His neighbour tells Oliver, “supply and 
demand”. Oliver is getting very frustrated. He yells at his neighbour, calling him a liar for 
changing the price. Oliver’s neighbour starts to laugh. Oliver flips over the table that they 
were sitting at before storming off. What are some things that Oliver did wrong during this 
negotiation? 

Ways to Boost your Skills in the Art of Negotiation:
• effective speaking   • attentive listening    • clarifying
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Online marketplaces are becoming more and more popular. Selling online makes it easy 
to get rid of your extra stuff for profit. Social media sites often have selling features built 
in. It’s like a perpetual yard sale! You will be surprised at how your junk is someone else’s 
treasure! Do you know how to get the best deal online? 

Whether you’re buying or selling, there 
are best practices. With a partner, you will 
reenact a conversation between a possible 
buyer and seller. In true online nature, this 
conversation will be more realistic if you do 
this via text. You can send emails, text, or 
other instant messages to make this more 
authentic. Provide screen shots of your 
conversation when you are finished. 

Choose one person to create a listing. It 
should include: description, price, location, 
and pick up routine. 

Once the listing is created, negotiate a fair 
price for the item. Both parties should be 
willing to compromise. Remember to be 
good listeners and to stay calm. 

Now that you have practised buying and 
selling online, it may be time to try in the real 
world! Before you go to the mall, head online 
to see if you can score a secondhand deal!

Let’s Make a Deal!

1

Hi, I’m interested in buying 
the dresser you have for 
sale online.

I could do $70, thank you

Hmm, that seems a bit 
high considering the 
condition it’s in. Can you 
do $50?

Hi, that’s great! The dresser 
is in pretty good condition, 
but needs a bit of paint. 
I’m asking $80 for it.

I don’t think I could let it 
go for that low. How about 
$70?”
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What Will it Cost?

Interest rate / 12 months = monthly interest added to the price. 

Video Game Console - $379.99 at 29.99% interest        

Start price 1 Month 2 Months 3 Months

379.99 + 9.50 = $389.49
389.49 + 9.73  
= $399.22

399.22 + 9.98  
= $409.20

Designer Purse - $429.99 at 19.99% interest 

Start price 1 Month 2 Months 3 Months

429.99 + 7.16 = $437.15
437.15 + 7.28  
= $444.43

444.43 + 7.40  
= $451.83

Smartphone - $769.99 at 19.99% interest        

Start price 1 Month 2 Months 3 Months

769.99 + 12.83 = $782.82
782.82 + 13.04  
= $795.86

795.86 + 13.26  
= $809.12

Sofa/Couch - $1,299.99 at 25% interest        

Start price 1 Month 2 Months 3 Months

1,299.99 + 27.08 = $1,327.07
1,327.07 + 27.65  
= $1,354.72

1,354.72 + 28.22  
= $1,382.94

Car - $22,500 at 4.74% interest        

Start price 1 Month 2 Months 3 Months

22,500 + 88.88 = $22,588.88
22,588.88 + 89.23  
= $22,678.11

22,678.11 + 89.58  
= $22,767.69

House Mortgage - $253,000 at 2.19% interest        

Start price 1 Month 2 Months 3 Months

253,000 + 461.73 = $253,461.73
253,461.73 + 462.57  
= $253,924.30

253,924.30 + 463.41  
= $254,387.71


